
Item 23.1: Sale of 132-134 Prospect Road, Prospect 

AGENDA ITEM NO.: 23.1  

TO: Council Meeting on 26 September 2017 

DIRECTOR: Cate Hart, Chief Executive Officer 

REPORT AUTHOR: Chris Newby, CLIC Project Lead 

SUBJECT: Sale of 132-134 Prospect Road, Prospect 

1. EXECUTIVE SUMMARY

The purpose of this report is to provide Council with information relating to the
outcome of the release of 132-134 Prospect Road, Prospect to market for Expressions
of Interest (EOIs).

The EOI process elicited a small number of good quality offers, with the top two offers
both exceeding Council’s revenue target for the sale of this site. A subsequent Best and
Final Offer process firmed up the nature of the developments that are proposed as part
of the offer, with this assisting in the analysis of the best overall offer for the site
(factoring in financial contribution and development outcome).

During the course of the process, legal advice confirmed the types of instruments/
conditions available to ensure the redevelopment of the site would be undertaken in
accordance with the offer, so as to provide a high level of certainty for Council in
transferring ownership of the site.

The investigative process also identified a potential crossover with Council’s own
redevelopment on the adjacent property, with an opportunity for the transfer of land to
be delayed until construction activities are substantially completed on the new
Community Hub, Library and Innovation Centre.

Ultimately, the offer from APD Projects Pty Ltd was considered to represent the best
outcome for the site, and it is therefore recommended that the Chief Executive Officer
be authorised to enter into a contract to sell the land.

2. RECOMMENDATION

(1) Order pursuant to section 90(3)(b)

That under the provisions of Section 90(2) of the Local Government Act 1999, an 
order be made that the public with the exception of the Cate Hart, Chief 
Executive Officer; Nathan Cunningham, Director Community and Planning; Chris 
Birch, Acting Director Corporate Services; Jo-Ann Tanti, Acting Director Business 
& Innovation; Chris Newby, CLIC Project Lead and Jasmyn Page, Executive 
Assistant be excluded from attendance at the meeting of the Ordinary Council 
Meeting in order to consider in confidence Agenda Item 23.1 titled “Sale of 132-
134 Prospect Road, Prospect”. 
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Item 23.1: Sale of 132-134 Prospect Road, Prospect 

The Council is satisfied that it is necessary that the public be excluded to enable 
the Council to consider the report at the meeting: 

 
• on the grounds provided by Section 90(3)(b) of the Act, information to be 

received, discussed or considered in relation to this Agenda Item is 
information the disclosure of which could reasonably be expected to confer a 
commercial advantage on a person with whom the Council is conducting 
business and would prejudice the commercial position of the Council. 

 
• the disclosure of this information would, on balance, be contrary to the 

public interest.  The Council is satisfied that the principle that the meeting be 
conducted in a place open to the public has been outweighed in the 
circumstances because the information within the report and attachments 
will potentially impact the capacity of Council to negotiate or enter into a 
contract that will obtain the best outcome for the community. 

 

Recommendations 

(2) The Council having considered Item 23.1 Confidential Report: Sale of 
132-134 Prospect Road, Prospect receive and note the report.  

 
(3) The Council authorise the Chief Executive Officer to enter into a 

contract with APD Projects Pty Ltd for the sale of land known as 132-
134 Prospect Road, Prospect, with conditions to be pursued to ensure 
the timely redevelopment of the site, while factoring in the timing of 
Council’s redevelopment of the adjoining site.  

 
(4) The Council authorise the Chief Executive Officer to undertake the 

division of land as required for its sale and transfer. 
 
(5) The Council receive a report at the conclusion of contract negotiations 

for the sale of 132-134 Prospect Road, Prospect confirming the 
conditions of sale and the anticipated timing of the receipt of revenue. 

 
(6) Order Pursuant to section 91(7) 

That in accordance with Section 91(7) and Section 91(9) of the Local 
Government Act 1999 and on the grounds that Item 23.1 for the Ordinary 
Council Meeting held on 26 September 2017 was received, discussed and 
considered in confidence pursuant to Section 90(3)(b) of the Local Government 
Act 1999, this meeting of the Council, orders that the report titled “Sale of 132-
134 Prospect Road, Prospect”, attachments and the minutes of this meeting in 
relation to the matter be retained in confidence and not available for public 
inspection for a period of 12 months or until the contract has been signed and 
that this order be reviewed every 12 months. 
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3. RELEVANCE TO CORE STRATEGIES / POLICY 

• Council’s Policy Manual provides that (in relation to the sale or disposal of Council 
land and other assets) in accordance with Section 49 of the Local Government Act 
1999, the sale or disposal of Council land will be the subject of a separate 
resolution of Council in every instance.  

• Council’s Community Engagement and Consultation Policy (adopted November 
2012) provides the framework to engage and consult with our community such to 
enable their participation in and contribution to Council's decision making. 

Strategic Plan to 2020 Theme 3 – Prosperity “More jobs, more investment, more 
activity, more vibrancy” 

Strategy 3.1 A stronger local economy The sale of the land at 132-134 
Prospect Road provides an 
opportunity for surplus land within 
the Prospect Road Village Heart to 
be redeveloped for a higher and 
better use, alongside Council’s own 
Community Hub, Library and 
Innovation Centre. 

Strategy 3.2 A more vibrant night-time 

Strategy 3.3 Leverage our digital advantage 

Strategy 3.4 International Prospect 

 

Intelligent Community Indicators 

1. Innovation Intelligent Communities 
pursue innovation through 
a relationship between 
business, government and 
institutions (ie. 
universities). 

The sale of surplus land for private 
sector redevelopment provides an 
opportunity to establish a 
relationship that will deliver private 
investment in support of Council’s 
strategic goals.  

Maximising the use of existing land 
can have sustainability benefits in 
relation to economic and social 
growth. 

2. Sustainability Economic growth while 
reducing the 
environmental impact of 
that growth 

 

4. REGIONAL IMPACT 

The sale of the land (and the likely future redevelopment) will not have a regional 
impact. 
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5. COMMUNITY INVOLVEMENT 

The marketing campaign delivered by Real Estate Agents CBRE included targeted mail 
outs across Australia to in excess of 1,000 potential purchasers, as well as those who 
had previously indicated their potential interest in the site. Advertisements were also 
published in local newspapers and online, which promoted the opportunity to local 
buyers/investors (who had not previously been in contact with Council or CBRE). 

No broader community consultation was undertaken in relation to the release of the site 
to market.  

6. DISCUSSION  

6.1 Marketing Campaign 

The marketing campaign undertaken by CBRE included four consecutive weeks of 
advertising in the Advertiser newspaper and complementary online advertising via 
realcommercial.com.au and commercialrealestate.com.au, as well as being promoted 
via a number of other websites.  An information memorandum providing particulars of 
the site was also prepared for distribution to interested parties, while a signboard and 
arrows were used to identify the site.   

Targeted marketing was also undertaken, with a direct mail out by CBRE to 1,090 
potential purchasers who would likely be interested in property of the size (and value) 
on offer (based on their national database of investors and purchasers with a budget 
of up to $10million). 

From this, any responses received were provided with an information memorandum 
and contacted directly by phone (if contact details were provided). In the last week of 
the campaign, the same 1,090 potential buyers received a reminder email advising of 
the upcoming close of EOI date. They also met with a small number of interested 
parties on-site, which assisted to confirm what was on offer and what Council’s vision 
is for the site. 

CBRE subsequently identified that there was a good enquiry level with a total of 30 
enquiries, which they suggest is what should be expected for this type of offer and is 
on par with what is currently being observed in the market place.   With a total of 4 
EOIs received at the close of the campaign, CBRE suggest that this is a stronger 
response than many of their other campaigns for similar properties in recent months.  

CBRE has expressed confidence that they have reached all potential buyers in the 
market.  Their End of Campaign report is provided at Attachment 1-9. 

6.2 Expressions of Interest Received 

The Expressions of Interest (EOI) period closed with four (4) EOIs received by 
Council’s appointed Real Estate Agent CBRE.  

The three (3) leading EOIs, which were determined based on a combination of the 
financial offer and the nature of development that is anticipated to be undertaken on 
the site, were subsequently invited to make a Best and Final Offer (BAFO).  The BAFO 
was intended to result in an uplift in price, a reduction in the number of conditions 
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associated with each offer, and/or further clarification on the nature of the proposed 
redevelopment. 

6.3 Best and Final Offers Received 

The request for BAFOs emphasised the opportunity that the site and its location 
provide for the successful bidder, and sought to achieve an increase in the purchase 
price offered alongside a firming up of the details of the future development.  Whilst 
concept plans for the site were desirable, they were not considered necessary due to 
the nature of the site offering and the time frame within which to provide a response.   

Consideration had been given to allowing additional time for details to be provided (up 
to four weeks), but it was determined that a shorter timeframe would assist in 
maintaining a sense of urgency and pressure on the potential purchasers.  It would 
also serve to avoid possible concerns that the sale of the property may not go ahead, 
or that the EOI period had been extended to allow other bidders to be invited. 

The BAFO period was limited to one week, which was considered sufficient for 
interested parties to firm up the details of their offers.  Those invited to submit BAFOs 
were advised that Council would likely be making a decision on the offers at its regular 
September meeting.  The BAFOs and the EOIs are summarised at Attachment 10-11 
and provided in their entirety at Attachment 12-44.  

The final offers received exceed recent valuations of sites in the locality (which have 
been estimated at $1100-$1500/m²), although are less than recent record sales on 
Prospect Road (which were in the order of $2050/m² and $3000/m²).   

The nature of the proposed development for each of the highest offers is consistent 
with the types of outcomes anticipated in the Prospect Road Village Heart, with street 
activation and increased housing opportunities provided for in the schemes.  

The nominated purchasers also have a good track record of project delivery, which 
should give some assurance that the land will be developed in accordance with the 
proposal outline.    

6.4 Legal Advice on Conditions of Sale 

Legal advice has also been received confirming the instruments available for Council to 
negotiate the exercise of control over the development outcome that occurs on the 
site, notwithstanding the role of Council administration and the Council Assessment 
Panel in the subsequent assessment of a development application.   

To the extent that those conditions relate to pre-settlement matters (for example, the 
timing for the submission of the development application and obtaining full 
development approval), those conditions would usually be contained within the sale 
contract itself.  As such, Council could authorise the CEO to negotiate that the contract 
includes a condition that (for example) a development application is received within 6 
months of signing, with planning consent granted within 12 months and full 
development approval within 2 years.  

To the extent that the conditions relate to post-settlement matters (timing for the 
completion of the development, and requirements regarding the nature and form of 
the development), as well as addressing the conditions with the terms of the sale 
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contract, Council could require the conditions be contained in a Land Management 
Agreement (LMA).  To this end, Council could authorise the CEO to negotiate that an 
LMA be entered into requiring that the development be commenced within 12 months 
of development approval, and substantially completed within 2 years of development 
approval. 

In relation to possible penalties that may be applied by Council in the event that the 
development did not proceed in accordance with the LMA, if Council wished to include 
such penalties, then the provision would need to be consistent with a liquidated 
damages payment regime. Particularly, the amount stipulated to be paid would need to 
reflect a genuine pre-estimate of damage that Council would incur as a result of the 
purchaser's failure to meet the relevant timeframes.  

The provisions would need to do more than simply state that the amount was a 
genuine pre-estimate of loss. Council would also need to undertake some analysis to 
support that statement.  In the event that Council resolves to accept an offer, it is 
recommended that further advice be sought to inform the contract terms and the LMA, 
noting that a further resolution of Council would be required for an LMA to be entered 
into.   

These considerations are intrinsically related to the construction of the CLIC facility, as 
well as the timely receipt of the revenue for the sale of the site.  To ensure that the 
negotiation process can factor in these other consideration while being completed in a 
timely fashion, it is necessary that the CEO be authorised to finalise negotiations and 
enter into a contract for sale based on the BAFO.   

A report will be provided to Council on the outcome of contract negotiations and, if 
necessary, a request that an LMA be entered into.  

 
Financial and Resource Implications 

The funding for the CLIC project is premised on the sale of sites at Prospect Road and 
Main North Road / Johns Road (where other tenure options are also able to be 
considered), in combination with borrowings. The revenue target has been set at 
$6.1million (net), comprising $1.72m from Prospect Road and $4.38m from Main North 
Road / Johns Road). 

The BAFO for the Prospect Road site exceeds the target and is a great outcome for 
such a release.  The higher prices that have been achieved recently in the locality 
relate to developed properties, where there is additional value in the buildings upon 
the land.   

An additional consideration is the timing for the receipt of revenue associated with the 
sale of the land.  The modelling for funding of the CLIC project was based on sale 
proceeds from both sites being received in 2018-2019, so bringing forward the sale of 
either site would have a positive impact on cash flow and a corresponding reduction in 
interest payable on borrowings.   

Consideration should be given to the possibility of delaying the handover of land to the 
purchaser, which would allow for the site to be used for activities associated with the 
construction of the CLIC (such as use a site office and for construction vehicles).  
Advice from Jim Allen & Associates, who have been appointed to project manage the 
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design and construction of the new centre, have identified that unencumbered access 
to the site for construction would have significant benefits in timely (and cost-efficient) 
construction.   

7. CONCLUDING STATEMENTS 

The proposed sale of 132-134 Prospect Road, Prospect through an Expression of 
Interest process (including Best and Final Offers) has resulted in an offer that 
surpasses the revenue target set for this site as part of the funding of the new 
Community Hub, Library and Innovation Centre.  While the offer is less than recent 
record sales on Prospect Road (on a per square metre basis), it exceeds the rate per 
square metre identified in recent valuations of other properties in the locality. 

The nature of developments proposed is also a factor for consideration, with the best 
financial offer accompanied by a proposal that the property is redeveloped for a multi-
storey mixed use development.  Whilst the particulars of the proposal would require 
further clarification through a development application, the purchaser is a well-known 
developer and it is anticipated that a positive outcome for the site would be achieved.  

 

ATTACHMENTS 

Attachment 1-9: CBRE’s End of Campaign Report 

Attachment 10-11: Expressions of Interest 

Attachment 12-44: Best and Final Offers 
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132-134 Prospect Road, PROSPECT

AUGUST 2017

END OF
CAMPAIGN
               REPORT

Prepared for:
Nathan Cunningham & Chris Newby

City of Prospect
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2       132-134 Prospect Road, Prospect               
            MARKETING REPORT

132-134 Prospect Road, Prospect

CBRE are pleased to provide an end of campaign report which addresses the following items:

1. Print Media

2. Marketing Material

3. Enquiry Report

4. General Comments

PRINT MEDIA 
WEEK 1
The Advertiser    10x8         1 August 2017

REPORTVENDOR
August 2017

WEEK 2
The Advertiser 10x8          8 August 2017
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            MARKETING REPORT

REPORTVENDOR
August 2017

WEEK 3
The Advertiser 10x4          15 August 2017

WEEK 4
The Advertiser 10x4          22 August 2017
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4       132-134 Prospect Road, Prospect               
            MARKETING REPORT

REPORTVENDOR
August 2017

INFORMATION MEMORANDUM

SIGNBOARD & ARROWS

I N F O R M A T I O N  M E M O R A N D U M

132-134 
Prospect Road 

P R O S P E C T  S A

FOR SALE
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            MARKETING REPORT

REPORTVENDOR
August 2017

CAMPAIGN LOGIC

BROCHURE MAILOUT

NEVER BEFORE OFFERED FOR SALE 

FOR SALE BY EXPRESSIONS OF INTEREST CLOSING: 
THURSDAY 24TH AUGUST 2017 AT 4.00PM (ACST)

132 -134 PROSPECT ROAD PROPSECT

SIGNIFICANT SITE OF 1,372SQM*

HIGH PROFILE LOCATION WITHIN THE 
VILLAGE HEART PRECINCT

COUNCIL DELIVERING ITS OWN EXCITING 4 
STOREY CIVIC & COMMUNITY FACILITY 
ADJACENT 

ZONED URBAN CORRIDOR (4 STOREY HIGH 
STREET POLICY AREA) -  CITY OF PROSPECT

OPPORTUNITY TO DEVELOP ALONGSIDE THE 
CITY OF PROSPECT TO DELIVER SOMETHING 
TRULY SPECIAL

PROSPECT ROAD FRONTAGE OF 30M* PLUS 
REAR ACCESS

FOR SALE 132 - 134 PROSPECT ROAD

OUTSTANDING OPPORTUNITY WITH UNLIMITED PROSPECTS

P R O S P E C T

*approximately

2016 CBRE, Inc This information has been obtained from sources believed reliable. We have not verified it and 
makes no guarantee, warranty or representation about it. Any projections, options, assumptions or estimates used 
are for example and do not represent the current or future performance of the property. You and your advisors 
should conduct a careful, independent investigation of the property to determine to your satisfaction the suitability 
of the property for your needs. 

BEN HERITAGE 
0438 690 867
ben.heritage@cbre.com.au

HARRY EINARSON 
0421 747 442
harry.einarson@cbre.com.au Level 5, 151 Pirie Street

Adelaide    RLA208125 

NEVER BEFORE 
OFFERED FOR SALE

Significant site of 1,372sqm* 

Prospect Road frontage of 30m* plus 
rear access

Opportunity to develop alongside 
the City of Prospect to deliver 
something truly special

Zoned Urban Corridor (4 storey High 
Street Policy Area) – City of Prospect

Council delivering its own exciting 4 storey 
civic & community facility adjacent

High profile location in the Village 
Heart precinct

For Sale by Expressions of Interest Closing:
Thursday 24th August 2017 at 4pm ACST
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REPORTVENDOR
August 2017

REALCOMMERCIAL.COM.AU LISTING

Campaign Reports are based on information gathered from site usage and are provided for general indicative and trending purposes only. We do not warrant the accuracy or reliability of this data.

Days on MarketDays on Market

29
Ad types (Expires 29 October)Ad types (Expires 29 October)

Elite PLUS

User interactions that indicate an initial interest in your propertyViews

Your Campaign.
Market Data unavailable.

Views Include

1599 Property Carousel Views

526 Property Page Views

27 Property Map Fly-outs

Indications of a deeper interest in the details of your propertyEngagement

Engagement Includes

3036 Photo Views

25 Map Interactions

1 StreetView Views

0 Download Document

0 Floor Plan Views

0 Miniweb Click

0 Save Agent Contact Details

0 Video Views

0 Virtual Tour Views

Interactions that indicate ongoing consideration of your propertySave & Share Save & Share Includes

13 Print Page

6 Saves to MyCommercial

3 Send to a Friend

0 Notes in MyCommercial

0 Shares on Social Media

Interactions that imply plans to visit your property or contact your agentEnquiries
Enquiries Include

5 Email to Agent

5 Phone Reveals

0 Auction Times Saves

0 Click-throughs to Agent Website

0 Property Directions

Campaign Timeline - realcommercial.com.au

132-134 Prospect Road, Prospect

Land/Development  •  ID 502489462

Your Campaign. Market Data unavailable.

Campaign Report from 31 Jul 2017 to 28 Aug 2017

Total Campaign

Performance
2,155
Views

3,062
Engagement

22
Save & Share

10
Enquiries

realcommercial.com.au 2,152 3,062 22 10

China, HK & SE Asia 3 0 0 0

Campaign Performance - realcommercial.com.au
 

Ben Heritage
CBRE - South Australia

(RLA 208125)

Level 5, 151 Pirie Street

ADELAIDE 5000

0438 690 867

ben.heritage@cbre.com.au

Marketing History

Listed 31 Jul 2017

Elite PLUS Day 1

2152

3062

Views

Engagement

0 500 1,000 1,500 2,000 2,500 3,000 3,500

22

10

Save & Share

Enquiries

0 5 10 15 20 25

Day 4 Day 8 Day 12 Day 16 Day 20 Day 24 Day 28
0

100

200

300

400

Day 4 Day 8 Day 12 Day 16 Day 20 Day 24 Day 28
0

500

1000

Day 4 Day 8 Day 12 Day 16 Day 20 Day 24 Day 28
0

2

4

6

Day 4 Day 8 Day 12 Day 16 Day 20 Day 24 Day 28
0

1

2

3

GENERAL COMMENTS
Over the course of the 4 week campaign we had good enquiry level with a total of 30 enquiries. This is what we would 
expect for an offering of this nature and is on par with what we’re seeing in the market place at the present time. As 
a result we received a total of 4 EOI’s at the close of the campaign, and it would have to be said that this is a stronger 
response than many of our other campaigns for similar properties in recent months.

The main attractions to the site for buyers was its location which we knew would be a driving force. We received 
enquiries from all known property developers and the four expressions of interest we received were from reputable 
developers. 

With the marketing that was implemented, we’re very confident in knowing that no stone was left unturned and we 
reached all buyers in the market through many different avenues. A number of on-site meetings were had and this 
certainly helped clarify exactly what was on offer and what the vision is for the site.

From here it’s our recommendation that we generate a “short list” of the best EOI’s and request best and final offers 
with the aiming of seeking either an uplift in price and/or reducing the number of conditions associated with each offer. 
We look forward to discussing these further with you.

Yours sincerely
CBRE (V) Pty Ltd

Ben Heritage   Harry Einarson
Associate Director  Senior Negotiator
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REPORTVENDOR
August 2017
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Enquiry

D
r Sridhar N
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31/07/2017

132-134 Prospect Road, Prospect

Enquiry
D

avid ___
01/08/2017

132-134 Prospect Road, Prospect

Enquiry
M

iss N
atasha Edm

onds
01/08/2017

132-134 Prospect Road, Prospect

Enquiry
D

r Sridhar N
annapaneni

01/08/2017
132-134 Prospect Road, Prospect

Enquiry
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roup Pty Ltd - M
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01/08/2017

132-134 Prospect Road, Prospect

Enquiry
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02/08/2017
132-134 Prospect Road, Prospect
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02/08/2017
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Jacob Brook
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Enquiry
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Enquiry
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Jody Fisher
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132-134 Prospect Road, Prospect

Enquiry
Stephanie Vuong

16/08/2017
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Enquiry
Jo J
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Luong Trinh
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Inform
ation in this docum

ent m
ay have been provided to C

BRE by other people and w
e do not w

arrant that it is accurate or correct. Figures quoted are approxim
ate only and financial inform

ation is provided w
ithout reference to the possible im

pact of G
ST. Interested parties should m

ake their ow
n enquiries and seek

independent advice before acting. Subject to any statutory lim
itation on its ability to do so, C

BRE disclaim
s liability under any cause of action including negligence for any loss arising from

 reliance upon this docum
ent. This docum

ent is not an offer or part of a contract of sale. C
BRE respects your privacy and is bound

by the N
ational Privacy Principles. If you w

ould prefer to be rem
oved from

 this m
ailing list, please contact our Privacy O

fficer via phone 61 2 9333 3411, facsim
ile 61 2 9333 3332 or em

ail privacy@
cbre.com

.au. A copy of our Privacy Policy can be view
ed at w

w
w

.cbre.com
.au.

2
8

 A
u

g
u

st 2
0

1
7

Pa
g

e 1
 o

f 
2

At
ta

ch
m

en
t

Attachment 7 285



8       132-134 Prospect Road, Prospect               
            MARKETING REPORT

REPORTVENDOR
August 2017

A
g

en
cy C

lien
t R

ep
o
rt

1
3
2
-1

3
4
 Pro

sp
ect R

o
a
d

Pro
sp

ect 

C
LIEN

T C
O

M
M

EN
TS

EV
EN

T TY
PE

C
O

N
TA

C
T

D
A

TE 
R
A

N
K

IN
G

In
sp

ected
Sen

t
IM

Sen
t D

D
In

fo
Sig

n
ed

C
A

Flo
o
r: 0

0
  U

n
it: 0

0
Enquiry

Peter Basedow
16/08/2017

132-134 Prospect Road, Prospect

Enquiry
Paul __

16/08/2017
132-134 Prospect Road, Prospect

Enquiry
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ard Sun
16/08/2017

132-134 Prospect Road, Prospect

Enquiry
Sedi _

16/08/2017
132-134 Prospect Road, Prospect
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16/08/2017
132-134 Prospect Road, Prospect

Enquiry
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22/08/2017
132-134 Prospect Road, Prospect
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ay have been provided to C

BRE by other people and w
e do not w

arrant that it is accurate or correct. Figures quoted are approxim
ate only and financial inform

ation is provided w
ithout reference to the possible im

pact of G
ST. Interested parties should m

ake their ow
n enquiries and seek

independent advice before acting. Subject to any statutory lim
itation on its ability to do so, C

BRE disclaim
s liability under any cause of action including negligence for any loss arising from

 reliance upon this docum
ent. This docum

ent is not an offer or part of a contract of sale. C
BRE respects your privacy and is bound

by the N
ational Privacy Principles. If you w

ould prefer to be rem
oved from

 this m
ailing list, please contact our Privacy O

fficer via phone 61 2 9333 3411, facsim
ile 61 2 9333 3332 or em

ail privacy@
cbre.com

.au. A copy of our Privacy Policy can be view
ed at w

w
w

.cbre.com
.au.
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